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AGENDA

Canada in the Baltics

Canada-Latvia commercial relations

CETA: Comprehensive Economic and 
Trade Agreement

Why Canada is your best business partner
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Canada in the Baltics



4

❑ Canada and Latvia enjoy excellent bilateral relations, founded on strong people-to-people ties; 
shared fundamental values, including support for democracy, human rights, and the rules-
based international system; and cooperation across various multilateral platforms. 

❑ Canada was the first G7 country to recognize the restoration of Latvia's independence in 1991, 
and one of the first countries to ratify Latvia's accession to the North Atlantic Treaty 
Organization (NATO) in 2004.

❑ In 2017, the bilateral relationship was significantly strengthened as Canada assumed a 
leadership role on the NATO “enhanced Forward Presence” (eFP) battle group, deployed at 
Ādaži, just outside Riga. 

❑ In July 2023, Prime Minister Justin Trudeau traveled to Latvia for a bilateral visit and met with 
the President and Prime Minister of Latvia. Focus on developing stronger economic ties.

DEEP AND STRONG BILATERAL RELATION WITH LATVIA
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CANADA: unequivocally supports the Baltics

• NATO Framework Nation: around 1000 soldiers deployed at Camp Ādaži, Latvia 

• Canadian Armed Forces OpREASSURANCE has been renewed

• Expected total presence 2200+ soldiers + capabilities, upgrading to a Brigade
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CANADA IN THE BALTICS
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New Embassies, New Ambassadors

New dedicated Trade team

• New Regional Senior trade commissioner since October 2023, 
based in Riga, Latvia. Supported by a dedicated local team.

• First Canada-based diplomatic staff, accredited to all three 
countries dedicated to trade

• Regional mandate: responsible for commercial bilateral relations 
with Lithuania, Latvia and Estonia

• New Embassy in Vilnius with new Ambassador since 
July 2023

• New Embassy in Tallin with new Ambassador since 
September 2023
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Canada-Latvia Commercial Relations
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COMMERCIAL RELATIONS: merchandise trade
Excluding Aircraft…
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Canadian Imports

• Oilseeds

• Industrial machinery

• Beverages

• Wood

• Electronic and electrical 
equipment and parts

Canadian Exports

• Aircraft and parts

• Industrial machinery

• Copper

• Electronic and electrical 
equipment and parts

• Motor vehicles and parts

MOST TRADED PRODUCTS IN 2023 
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STRONG COMMERCIAL PRESENCE
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OUR COMMECIAL PRIORITIES
Sectors of Proactive Focus for the Baltics

We are part of an ecosystem of various actors with 
different mandates, but together we strive to cover the 
full spectrum of Canada-Baltics trade and investment.

Supporting Canadian companies seeking to 
export to Baltics (including finding local partners 

and distributors)

Supporting Canadian companies seeking to 
invest in the Baltics

Supporting Baltic companies seeking to invest in 
Canada, & advising them on the Canadian 
market

Energy transition & Energy security

Digital/ Innovation (AI, Cyber, Quantum)

Agri-Food (including Technology and 
Machinery)

Defence and Security 

Academic Partnerships



13

CETA: Canada – EU 
Comprehensive Economic and Trade Agreement
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CETA: Comprehensive Economic and Trade Agreement
What CETA covers How CETA helps businesses

• Competitiveness: Gives Canadian businesses 
preferential access to the EU and vice-versa

• Access to new clients: Allows Canadian/EU 
businesses to supply goods and services to all levels 
of Canadian/EU governments

• Market transparency and stability: Sets 
requirements for product standards, investment, 
professional certification and other areas of activity

• Reduced barriers to trade: Makes it easier to move 
goods across borders and for business people to get 
to the right place at the right time

CETA covers virtually all sectors and aspects of Canada-EU 
trade in order to eliminate or reduce barriers:

Regulatory cooperation 
and conformity 

assessment
Trade in goods

Rules of origin
Customs and trade 

facilitation

Government procurement
Trade in services and 

labour mobility

Investment
Sustainable development, 

labour and the 
environment
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RECORD GROWTH SINCE CETA ENTRY INTO FORCE
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SMALLER PARTNERS ARE GROWING FAST
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Canada Merchandise Imports from EU, 2016 vs. 2022

Canada goods imports, 2016 (Pre-CETA) Canada goods imports, 2022      

EUR € millions $ CAD millions EUR € millions $ CAD millions Δ 2016/2022

EU-27 35,886.6 52,609.8 EU-27 58,317.4 79,871.5 51.8%

Estonia 114.8 168.3 Estonia 115.6 158.3 -5.9%

Latvia 24.9 36.6 Latvia 60.3 82.6 125.8%

Lithuania 260.4 381.8 Lithuania 300.9 412.2 8.0%

Canada Merchandise Exports to EU, 2016 vs. 2022

Canada goods exports, 2016 (Pre-CETA) Canada goods exports, 2022

EUR € millions $ CAD millions EUR € millions $ CAD millions Δ 2016/2022

EU-27 15,617.5 22,895.2 EU-27 26,352.1 36,091.9 57.6%

Estonia 13.8 20.2 Estonia 21.0 28.8 42.2%

Latvia 152.9 224.1 Latvia 293.5 401.9 79.3%

Lithuania 34.8 51.0 Lithuania 123.6 169.2 231.7%

STRONG GROWTH PATH IN MERCHANDISE TRADE
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Why Canada is your 
best business partner?
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CANADA

• Federal structure / 
Westminster parliamentary 
system

• World’s longest undefended 
border

• World’s longest coastline 
bordering three oceans

• Pop 40M, projected 48M by 
2050 – 90% live ≤ 100km of 
southern border

• A nation founded on trading
• GDP 1,73 trillion – 10th largest 

economy
• Highly diversified and 

advanced economy
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LEADING CAPABILITIES IN MANY SECTORS

• Advanced Automotive & EV

• Responsible Mining & Critical Minerals

• Information Communication Technology 
(AI, Quantum, Cyber)

• Advanced Manufacturing 

• Natural Resources (Forestry, LNG, Hydrogen 
and critical minerals)

• Fintech

• Agribusiness

• Clean Technologies

• Life Sciences

• Defence & Security
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https://viewpoint.eiu.com/analysis/geography/XC/CA/reports/one-click-report#1281953911
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https://www.international.gc.ca/trade-commerce/economist-economiste/analysis-analyse/benefits-ceta5-avantages.aspx?lang=eng


▪

▪

▪





34

Understand 
Cultural 

Differences

Canadians value 
politeness, 

punctuality, and 
respect for diversity. 

It's essential to be 
courteous and 
respectful in all 

communications.

Networking is 
Crucial

Building 
relationships is key 

in Canadian 
business culture. 

Attend networking 
events, trade shows, 

and industry 
conferences to 
connect with 

potential partners 
and clients.

Know the 
Market

Research the 
Canadian market 

thoroughly to 
understand 
consumer 

preferences, 
regulatory 

requirements, and 
competition. Each 
province may have 
its own regulations 

and market 
dynamics.

Legal and 
Regulatory 
Compliance

Ensure compliance 
with Canadian laws 

and regulations, 
including taxation, 

employment 
standards, and 

product standards. 
Consider consulting 
legal and financial 

experts familiar with 
Canadian 

regulations.

Quality 
Products and 

Services

Canadians value 
quality and 

reliability. Focus on 
delivering high-

quality products or 
services to build 

trust and reputation 
in the market.

Pricing and 
Currency

Be mindful of 
currency 

fluctuations when 
pricing your 

products or services. 
Offering competitive 

pricing can be 
advantageous, but

ensure profitability.

Doing business with Canada can be rewarding, but it's 
essential to understand its unique business environment 
and cultural nuances



Nicolas Lepage

Counsellor (Commercial affairs – Latvia, Lithuania and 

Estonia) / Conseiller (Affaires commerciales – Lettonie, 

Lituanie et Estonie)

Email / Courriel: 

nicolas.lepage@international.gc.ca

Irena Cirule

Trade commissioner / 

Déléguée commerciale

Email / Courriel: 

irena.cirule@international.gc.ca

mailto:nicolas.lepage@international.gc.ca
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